
 

 

 

Achievement Impact 

Created an integrated sales 

and marketing solution 

Provided consistent brand positioning and 

messaging across all sales channels 

Developed an efficient and 

broad reaching digital tool 

Reduced the sales cycle 

Improved customer 

engagement  

Show an increase in unique visitors and 

page views 

 
Business Challenge 

As a leading manufacturer, consultant and distributor of consumer and 

commercial solar products, Sun-In-One need a tool that would showcase their 

brand and products to both their customers and distributors.  Further, they 

needed a piece that could complement their sales pitches and augment their 

sales quickly and easily. 

 

Solution 

Lorel Marketing Group, a multi-channel marketing and business solution 

provider, strategically chose, created and delivered a digital catalog for Sun-

In-One, as it was a cost effective way to support their customers, sales force 

and distributors globally through the sales process.  Along with the web version, 

Lorel developed Sun-In-One iPad and iPhone apps so that sales teams and 

distributors could easily and quickly demonstrate the Sun-In-One value to their 

prospects and customers. 

 

Results 

The digital catalog properly positioned and elevated Sun-In-One’s brand with a 

consistent message and clean images showing the product in use in real 

environments.  Lorel gave Sun-In-One a digital tool that is efficient and has a 

broad reach, thus dramatically reducing the sales cycle.  The tracking and 

analytics available with the digital catalog also allows Sun-In-One to track 

visitors, page views and product interest. 
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  “The SBTDC 

helped me 

develop a 

project-oriented 

approach to 

marketing 

problems that I’ve 

had… 

 

 

 

Small Business Client 

Sun-In-One 

500 Philadelphia Pike 

Wilmington, DE 19809 

302-762-3100 

suninone.com 

 

Solution Provider 

Lorel Marketing Group 

590 North Gulph Road 

King of Prussia, PA 19406 

610-337-2343 

lorel.com 

Navigate. Connect. Succeed. 

 case study 

The  Delaware  SBTDC  is  a  unit  of  the  University  Of  Delaware's 

Office  of  Economic  Innovation  and  Partnerships  (OEIP)  and  is 

funded  in  part  through  a  cooperative  agreement  with  the  U.S. 

Small Business Administration (SBA) and the state of Delaware. 


